
Members Drive   
Innova on through  
Reuse of Equipment 
 

While  some  segments  of  the  semicon‐
ductor  industry  look  towards  the  transi‐
on to larger wafer sizes and solving the 

challenges  of  EUV  and  next  genera on 
fabs, opportuni es con nue for a variety 
of applica ons outside leading‐edge digi‐
tal.   Members  of  the  Secondary  Equip‐
ment & Applica ons  (SEA), a  special  in‐
terest group of SEMI, are adding market 
value  by  servicing  and  renewing  equip‐
ment  and  solving  some  complex  equip‐
ment and process issues.   

If there is one word that best describes the 
SEA special interest group, it would have to 
be “diverse”. 
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Diverse Applica ons 

Companies with applica ons as diverse as DNA Sequencing, LED and a mul tude of 
MEMS devices use secondary equipment to keep capital expenses down, while at the 
same me innova ng extensively on processes.  Now, with the Internet of Things (IoT) 
and its promise of a “trillion sensors”, the chance to innovate on a whole new set of ap‐
plica ons opens up. 

Diverse Geographies 

Just one look at the ar cles in this issue shows the diversity of the markets around the 
world that rely on secondary equipment.  There are a number of new regions that are 
entering the semiconductor markets, and most will choose to do so through cap ve mar‐
kets of “More than Moore” devices.  At the same me, members of the SEA are serving 
the interests of customers in all exis ng markets. The special interest group has chapters 
in China, Europe, Korea, Japan, North America and Taiwan.    

Diverse Membership 

Members of the SEA special interest group cover the spectrum of the eco‐system with 
par cipants from IDMs, foundries, equipment OEMs, re‐furbishers, finance, brokers and 
other service providers.   In addi on to the innova ve reuse of equipment, many of the 
companies in the group focus a growing emphasis on services. 

This diverse group comes together in regions around the world to move the industry 
forward through programs of educa on, informa on, standards & best prac ces, and 
networking forums.  With this new e‐newsle er we hope to communicate the ac vi es 
of the various chapters around the world on a regular basis.  If you see something that 
looks interes ng, let us know and we’ll gladly get you hooked up with the chapter and/or 
people at the center. 

Last, but not least, I would like to thank the authors for contributed ar cles, not to men‐
on Thuy Le at Fab‐Max and Katherine Lee at SurplusGlobal for their great help in coordi‐

na ng the newsle er.  And, of course, my sincere thanks to Eduard Hoeberichts, chair of 
SEA, for his consistent leadership and direc on in pu ng this all together. 

 

Tom Salmon,  

VP Global Member Services & Standards 

Staff Coordinator, SEA  
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SEMI® Vietnam Semiconductor Strategy Summit   

By Michael Droeger, Director, Global  Marke ng, SEMI  

 

This past September, SEMI hosted its first‐ever event in Vietnam, the SEMI  
Vietnam Semiconductor Strategy Summit.  Co‐organized with FabMax and supported by 
the Ho Chi Minh City Semiconductor Industry Associa on (HSIA) and the Saigon Hi‐Tech 
Park (SHTP), the two‐day event gave par cipa ng companies and a endees new insight 
to the opportuni es in Vietnam's growing microelectronics industry. 

The full day conference program featured presenta ons from local government and in‐
dustry leaders, and semiconductor industry companies with current and future develop‐
ment plans in Vietnam, including Intel, STMicroelectronics, M+W, FabMax, GES, and Vi‐
etnam company CNS, which will be the main local partner on the new fab project. 

Presenters gave an enthusias c, but measured view of Vietnam's prospects for develop‐
ing a full semiconductor supply chain, including IC design and wafer manufacturing. Ra‐
ther than aim high, local industry and government leaders are star ng with the basics, 
understanding that developing a skilled workforce, improving infrastructure, and estab‐
lishment of a strong suppor ng supply chain are key to any future semiconductor indus‐
try growth. Likewise, near term wafer fab developments will be focused on serving grow‐
ing domes c chip demands and not on compe ng with larger, more established wafer 
producing regions. The first fab built in Vietnam will be a 200mm project producing a 
modest 5,000 wafer starts per month at its launch. 

Conference par cipants from industry, academia and government expressed their desire 
to learn and receive input and guidance from more experienced stakeholders outside of 
Vietnam on how they should proceed – a surprisingly open and outward‐looking stance 
which will make industry engagement in the region easier. 

Following the conference, SEMI held private mee ngs with representa ves from industry 
and government, including the HSIA, the SHTP, and CNS. The group discussed the needs 
of the local industry and how SEMI can help address those needs, especially in areas of 
educa on and advocacy. The mee ng ended with the signing of a memorandum of un‐
derstanding between SEMI and the HSIA that supports future coopera on and collabora‐

on on ac vi es to help foster con nued growth of Vietnam's semiconductor industry. 

The  Vietnam  government  has 

made  development  of  a  do‐

mes c  semiconductor  industry 

a  top  priority,  and  this  past 

spring  announced  plans  to  in‐

vest more  than $500  million 

to  a ract  an  interna onal de‐

vice  maker  to  set‐up  a  front‐

end wafer fab.  

Prospects for Vietnam are promis‐
ing, with a young, growing, and 
educated middle class driving 
demand for electronic products, 
and strong interest from the local 
government and global compa‐
nies ready to invest in future de‐
velopments. Near term growth 
will be modest and future success 
will depend on how well Vietnam 
can build the supply chain infra‐
structure, however there are near 
term opportuni es for SEMI 
members, especially in services 
and secondary equipment. 

Ho Chi Minh City, Vietnam 

Saigon Hi-tech Park (SHTP) 

Intel Vietnam 
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SEA Europe  

Promotes  

Dialogue with the  

Semiconductor 
Community  

SEA Europe Promotes Dialogue with 
the Semiconductor Community 

By Peter Connock, Execu ve Chairman, memsstar Limited 

Last month, the SEA European chapter was given the oppor‐
tunity to address the European Fab Managers Forum – held as 
part of SEMICON Europa in Dresden, Germany. We also host‐
ed a well‐a ended series of technical presenta ons on the 
show floor. 

SEA Europe is a rela vely new chapter, and the group is seek‐
ing to find prac cal ways to address manufacturing needs as 
they develop by building on the exper se in secondary equip‐
ment and support that already exists in Europe. 

Europe offers a strong and growing market for the secondary 
industry with its mix of small, medium and large companies 
o en addressing niche segments that require a focus on cost 
and flexibility. 

Supplying this market is not simply based on delivering pieces 
of equipment but more an ongoing dialogue with the chip 
manufacturers to match their evolving needs with a mix of 
process development, equipment repurposing and compre‐
hensive service support tailored to meet the con nuously 
changing needs of individual fabs. 

Europe needs to “professionalise” its secondary industry by 
increasing standards and be er linking the supply chain capa‐
bility with customer needs. Most importantly, this requires an 
understanding of where gaps in support currently exist and 
deciding what might be done to address them. 

The SEA offered itself as a coordinator for these ac vi es, 
working with organisa ons like the Fab Managers Forum to 
promote discussion and, more importantly, ini ate ac ons to 
address iden fied needs. 

A proposed first step was work with the semiconductor manu‐
facturing community in Europe to understand the installed 
base – allowing an analysis of the support needs of the equip‐
ment currently in use and where ac on needs to be taken. 

This mee ng, along with others, forms an important first step 
in catalysing ac vity to ensure Europe has the products and 
services in needs to compete in the global market. 
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Special thanks to all main 
speakers for their excellent 
presenta ons! 

 

If you would like a copy of 
the presenta on slides,  
please contact Chris na 
Fritsch at SEMI Europe at 
cfritsch@semi.org. 

Secondary  
Equipment Session  
8 October 2013 

“The Secondary Equipment & Appli‐

ca ons technical session at SEMI‐

CON Europa 2013 was very well 

a ended. Roughly 90 people were 

present and in general the feed‐

back was very posi ve. Two more 

generic presenta ons by ST and 

Bosch were very interes ng but in 

par cular the presenta on by Mar‐

n Schellenberger of Fraunhofer 

Ins tute was well received. He 

shared with the audience what 

ac vi es have been developed in 

Germany to support the semicon‐

ductor industry with technical solu‐

ons for equipment improvements 

and upgrades. His presenta on was 

followed by two actual and pro‐

posed solu ons rela on to system 

controllers. “ 

Mar n Heerschop  

Sales Director 

Solu ons on Silicon BV   



Korean Used Semiconductor Equipment 
Gather for Chapter Mee ng 
 

On October 25, 2013 the SEA Korea Chapter held its 2nd mee ng 

at SurplusGLOBAL in Osan, Korea 

 

By Katherine Lee, Marketer, SurplusGLOBAL   

During the mee ng, ULVAC Korea President, Chung‐ryul Baek 
gave a speech about “evolu onary psychology and company 
management”. He commented, “Reading is my hobby. I especial‐
ly enjoy reading in the field of science and technology, which is 
where I came up with the idea of combining evolu onary psy‐
chology and company management.” 

According to his lecture, a er 30 years only 0.02% companies can 
survive and most of the businesses destroyed. Therefore, He 
advised that companies should be flexible and accept changes, 
reform, diversity, communica on, personnel recruitment and 
open to compe on. 

A erwards, SurplusGLOBAL CEO, Bruce Kim had me to share 
the trend of used semiconductor equipment market based on 
global supply and demand. Most surveys showed high market 
growth, but this year actual sales of used equipment showed low 
growth and missing expecta on. CEO Bruce Kim also men oned 
that next year could be worse than this year. In this situa on, the 
used equipment industry has also advanced to emerging busi‐
nesses. 

This gathering consisted of 18 representa ves from the semicon‐
ductor equipment industry in Korea. A er mee ng they had a 
dinner together, socialized with industry news and discussed 
their challenges in the market. 

The SEA Korea Chapter was organized in 2010 and is comprised 
of representa ves from more than 20 companies. They have reg‐
ular mee ngs and share the views of the market through fre‐
quent networking.  
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SEMICON Japan 2013: Manufacturing Innova on ‐ The new current prac cal use of used 
equipment  

By Arisa Minaki , SEMI Japan 
 

The Japan Chapter of the SEA has once again put together a great line‐up of presenters for the Semiconductor Used Equipment 
Business Seminar.  Held in conjunc on with SEMICON Japan 2013, the theme of this year's seminar is "Manufacturing Innova on ‐ 
The new current prac cal use of used equipment .”  Session co‐chairs, Kazumasa Furuta of Advantest Finance and Nobutoshi Sasaki 
of Macquarie Asset Finance Japan, have developed a program that focuses on 2 key areas: 

 Prac cal use of secondary equipment in a growth strategy 

 Supplier recommenda ons for secondary equipment use 

Igor Ilic, VP of Finance at GLOBALFOUNDRIES will discuss trends in, and the growth of, use of 300mm secondary equipment. Kazuo 
Kabata, Execu ve Manager, Procurement & Informa on System Division of Tera Probe will focus on the effec ve use of secondary 
equipment in sor ng and packaging.  Fumihiko Kaminaga, Director, WW Sales, Field Solu ons BU at Tokyo Electron and chair of the 
Japan commi ee will round out the session with a discussion of the challenges and opportuni es in the secondary equipment mar‐
ket for both More than Moore applica ons as well as non‐cri cal processes for leading edge digital. 

The seminar will be held at the TechSTAGE West in Hall 1 of Makuhari Messe, Friday, December 6 from 10:20am ‐ 12:10pm. 

The show floor at SEMICON Japan will also host a Secondary Equipment Pavilion with a variety of exhibitors including Ark Sta on, 
BOT Lease, E‐Tech Solu on, Hightec Systems Corp, Intertec Corp, SSERC, SEMICAT, Semiconductor Equipment Manufacturing, 
Shared Solu on Service, and SurplusGLOBAL.  The Secondary Equipment Pavilion can be found in Hall 1 of the Markuhari Messe 
Exhibi on Center. 
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Used equipment seminars will focus on the  
market situa on of 2013 and the growth strategy of 2014  



Contact the Editor Group 

Send us your comments on this 

issue. 

Thuy Le  

Editor (US & Europe) 

thuy.le@fab‐max.com 

 

Katherine Lee  

Editor (Asia) 

katherine @surplusglobal.com  
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Tom Salmon 

VP, Global Member Services 

tsalmon@semi.org 

 

Savina Angel 

SEMI Corporate Marke ng 

sangel@semi.org 

 

Thank you note 

The first  issue of  this  Internal Newsle er  is a new  ini a ve  ‐ we 
welcome any feedback you might have on its content and format. 
In future issues, we would like to include more informa on on you 
from worldwide, so please feel free to send us short  introduc on, 
gree ngs, stories, or any open ac vi es of S.E.A Group. Suppor ng 
photos or graphics would be an advantage.  

The newsle er  is prepared and disseminated  in an electronic only 
PDF  format. We  look  forward  to  your  contribu ons  for  the next 
issue in January 2014. 

On behalf of Editor Group— 

Tom Salmon 
VP, Global Member Services & Standards 
SEMI 
3081 Zanker Road, San Jose, CA  95134 
Direct: +1.408.943.6965  Mobile: +1.650.814.6020 
Email: tsalmon@semi.org  

 

 

 

 

 

Contribute! 

Ar cles and materials for the January 2014 are due  

December 20, 2013.   Ar cles should be 500‐1000 words, non‐

commercial in nature and of specific interest to the Secondary 

Equipment industry. 
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